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S. A. E. Congress Boasts 
24 Hot Sessions Covering 
Wide Range of Discussion 





Upward of Forty Papers Are Now Scheduled for 
Presentation, With Possibly More to Come 
Before Meeting Opens 4 August 28 


By HERBERT CHASE 

New York, May 3.—Whatever the United States Con- 
gress may do during the coming summer months, the Society 
of Automotive Engineers’ International Automotive Engi- 
neering Congress is planning no less than twenty-four (24! 
count ’em) red hot sessions. So at least is the information 
that comes from wholly reliable sources in an advance report 
made available to A. D. N. Of course, the complete schedule 
is still tentative and subject to many changes before the bell 
rings for the opening session, with Col. H. W. Alden wield- 
ing the gavel. Upward of forty papers are scheduled for 
presentation and the list is not yet complete. 


As previously reported in these ?— 


columns, the meeting is » em at 
the Palmer House, sxe. 38 , 

Chicago, on Mon- 
day, August 28. 
It will continue 
for no less than 
eight days, with } 
morning and eve- 
ning sessions every 
day, Sunday in- 
cluded, with one 
or two afternoon 
sessions, a trans- 
portation lunch- 
eon, a formal din- 
ner, probably a 
dinner-dance, a tractor demonstra- 
tion, endless commitiee meetings, 
numerous air races and a Century 
of Progress Exposition thrown in 
for good measure. When twenty- 
four hot sessions are mentioned, 
reference is not confined to the 
probable weather, by any means. 
Most, if not all, society activities 
will be represented, and several 
visiting engineers from Europe are 
expected to take a prominent part 
in the proceedings. To avoid over- 
heating, probably, a session on lu- 
bricants is scheduled for the fifth 
day of the meeting, and the aircraft 
sessions come right at the end, to 





Herbert Chase 
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PIERCE-ARROW APRIL 
SALES UP STEADILY; 
DEALER STOCKS LOW 


———— 


Buffalo, May 3.— Pierce-Arrow 
deliveries during the second ten-day 
period in April 
were double those 
of the preceding 
ten days, accord- 
ing to Roy H. 
Faulkner, vice- 
president in 
charge of sales, 
while initial re- 
ports for the final 
third of the month 
reflect an even 
greater increase. 

Coupled with 
the fact that 
dealers’ stocks are one-third less 
than they were a year ago, while 
the factory’s stock is at a very low 
figure, the improving sales situa- 
tion points to heavier production 
schedules at the factory. 

“Pierce-Arrow now is_ getting 
double the share of the fine-car 
registrations that it was five years 
ago,” said Mr. Faulkner. “Through- 
out this five-year period there has 
been a steady increase in Pierce- 
Arrow’s percentage of the available 
business, and this increase is becom- 
ing more pronounced each month,” 





R. H. Faulkner 





CHICAGO A.T.A. PLANS 
INFORMATION BUREAU 
FOR FAIR VISITORS 


Chicago, May 3.—With its custo- 
mary resourcefulness, the Chicago 
Automobile Trade 
Association to - 
day announced 
through President 
Lafayette Markle 
the organization 
of a complete bu- 
reau of informa- 
tion to function 
for the benefit of 
visiting motorists 
during the period 
of A Cntury of 
Progress World's patayette Markle 
Fair,’ which will 
open here June 1 and continue to 
October 31, inclusive. 

In charge of this bureau Mr. 


(Continued on Page 7) 


BROOKLYN DEALER’S 
GROUP WINS APPEAL 
OF LICENSE PLATE CASE 








Brooklyn, N. Y., May 3.—The use 
of the dealer plate privilege as out- 
lined from time to time in associa- 
tion bulletins has been upheld by a 
higher court, the Brooklyn Motor 
Vehicle Dealers Association an- 
nounces as the result of an appeal 
from a decision made by Magistrate 
David Hirschfield on January 26, 
1933. The Appellate Division, Second 
Department, has sustained the ap- 





(Continued on Page 7) 


| 
COOK COUNTY APRIL 


NEW CAR SALES OFF; 
STATE TOTAL IS UP 


Chicago, May 3.—April registra- 
tions of automobiles in Cook county 
were the best in a year, totaling 
4,532 units, as against 3,031 in March 
and 4,744 in April, 1932. For the 
first four months of this year regis- 
trations totaled 12,996, against 13,- 
378 in the comparable period last 
year. 

New car sales in the entire state 
of Illinois, as reported in Automotive 
Daily News May 2, showed the in- 
crease in April this year over the 
same month in 1932, the figures be- 


(Continued on Page 6) 


Wayne County April New Car 
Sales Tops Same Month °32 by 20% 


HUDSON APRIL SALES 
34.4% AHEAD OF ’32; 
OUTLOOK BRIGHTER 





| Total for Month 3,165 3,165 Cars” ‘nl 137 Trucks, ag 

Against 2,557 Cars and 217 Trucks Last Year; A 
Ford Leads Advance 

: { 


Detroit, May 3.—The final report on Wayne county, 
registrations for April carried an unexpected wallop. On 


Detroit, May 3.—“May seems to|the last day of the month there were 322 cars and eleven 


have wonderful possibilities for the | 
Hudson Motor 
Car Company,” is 
t h e statement 
made by Chester : 
G. Abbott, gen- 
eral sales man- 
ager. “I hesitate : 
to make any pre- : 
dictions, but with ; 
t he sensational 
pickup of April I 
cannot help but 
feel we will follow 
up that flying 

start, With this@ester G. Abbott 
April 34.4 per cent. ahead of its 
mate in 1932 and 81.9 per cent. 
ahead of March’s three weeks, 
throwing out the week of the na- 
tional banking moratorium, it is 
logical to expect May to be even 
better. 

“It seems to me that the selling 
peak this year has shifted from the 
second week of April to the same 
time in May. Maybe it will be more 





advanced than that. Possibly it willjand Robert A. 


be in June. 


“With the pickup there seems to | polis attorney. 


come a new psychology among dis- 
tributors and dealers. Whereas all 
during the dark days they were 
beating an orderly retreat, now 
they're looking forward and plan- 
ning for the future. I hear of plans 
for expansions on their part and 
only this week one of them has 
been talking of a trainload ship- 
ment with me. How long has it been 





since you heard of trainload | 


ments to dealers or distributors? 
“Coupled with all that, there has 
been a marked change of front on | 
the part of bankers and finance | 
companies, my distributors and | 
dealers tell me. They seem to be | 


(Continued on Page 3) 


STUDEBAKER ORDERS IN 


APRIL TOTAL 5,376 CARS 


South Bend, Ind., May 3.—Paul 
G. Hoffman, president of the Stude- 
»saker Corporation, 
announced today 
that April orders 
received by his 
corporation for 
passenger cars and 
commercial cars 
exceeded those| 
placed in March | 
by 88.7 per cent. 
The total number 





, ' in April was 5,376. 
P. G. Hoffman Production of 
Studebaker and Rockne cars is be- 
ing increased gradually at the plants 
here and in strict accordance with 
demand from the dealer organiza- 
tion. Employment has been increas- 
ing, and there is every reason to 
expect intensified activity as the 
demand for new cars rises in May 
and possibly through June. 

Mr. Hoffman called attention to 
the remarkable exhibition of con- 
fidence in Studebaker which the 
dealer organization has given since 
the receivership began operations. 
Studebaker and Rockne both have 
added to their lists of dealers dur- 


{ing receivership operations. 


of orders received | 


| 


j 





trucks titled, bringing the count up to 3,165 cars and 137 
trucks for the complete month. 


MARMON RECEIVERS 
APPOINTED: PLAN 
REORGANIZATION 


This not only beat March's 1,657 
cars and 99 trucks, but exceeded 
April, 1932, which had 2,557 cars and 
217 trucks. Ford led this notable 
advance, not only retaining first 
place but jumping from March's 604 
to 1,182, Chevrolet remained second 
with 699, an increase from 466; 
Plymouth climbed to third place 
with 282 as against 88 in March: 
Dodge went up from 177 in March 
to 241; Pontiac titled 224 as against 





Indianapolis, May 3.—Co-receivers 
for the Marmon Motor Car Com- 
pany were ap- 


pointed Monday 118. Essex had 99 as against 60. 
inmanapels, on 7 
Baton” alanine WATERBURY ADOPTS 


[AW TO REGULATE 
“BAIT” ADVERTISING 


turing Company, 
Cleveland, Re- 
ceivers are Fred 


Barnickel, presi- 
dent of the Indi- | amit 
enepela =6Drop Waterbury, Conn., May 3.—Strik- 





Forging Company, ing sharply at retailers who adver- 
tise “leader” or “bait” items for the 
sole purpose of bringing people into 
the receivership the store, this city’s Board of Al- 

dermen on May 1 adopted the 
much-discussed ordinance requiring 
that every advertisement must tell 
the number of items of any adver- 
tised article, unless the lot on sale 
exceeds $25 in value. 

While the measure covers all lines 
of retail business and every type of 
advertising media, it is expected to 
have a pronounced effect upon the 
merchandising tactics of so-called 
“cut-rate” automobile accessory 
stores and other firms which habit- 
ually use “leader” advertising. 

The ordinance requires that no 
patron shall be restricted as to the 
number or quantity he can buy un- 
less such limitation shall be stated 
in the advertising, and that adver- 
tised articles shall not be refused 
any patron at the advertised price 
so long as such articles remain un- 


G. M. Williams 


Adams, Indiana- 

Coincident with 
proceedings, G. M. Williams, presi- 
dent of the Marmon Motor Car 
Company, issued a statement which, 
among other things, disclosed that 
certain reorganization plans now 
are under way. 

“The widespread economic depres- 
sion which has continued for the 


(Continued on Page 8) 


LOUISVILLE SALES | 
UP IN APRIL AND 
FOR 4 MONTHS 1933 


Louisville, Ky., May 3.—New car) 
sales in April in this city and Jeffer- 
son county topped those of the same 
month last year by a close margin | 
and the sales total for the first four 
months of 1933 is safely over the 
record for this period a year ago. 
April sales of passenger cars totaled 
406 this year, against 395 in April, 


a SPURS UTAH SALES 
vie were’ nal OF AUTOMOBILES 


quite so good on a comparative | 


(Continued on Page 4) 


HIGHER WOOL PRICE 


Salt Lake City, May 3.—Utah is 
coming back into the market for mo- 
tor cars in an important way. Com- 
plete figures on April sales are not 
yet available, but in Salt Lake City 
more than 500 vehicle units were sold 
during the month. This is far better 
than has been done in many, many 


(Continued on n Page 5) 


GRAVES TO EXPLAIN 
N. Y. RETAIL TAX TO | 
TRADE PRESS FRIDAY sn 


New York, May 3.—A conference | have been immediately reflected in 
on the state retail sales tax between | this territory, which devotes much 
Mark Graves, president of the New | attention to sheep raising. Advances 
York State Tax Commission, and | in sugar prices have also helped the 
New York editors and correspond-| beet sugar farmers of Utah. The 
ents of business and trade news-/ prospect of increased income has 
papers and periodicals will be held | sent a great many farmers into the 
in the auditorium of the MeGraw- | market to buy badly needed motor 
Hill Building, 330 West 42d St., New | transportation units. 

York city, at 10.30 o’clock Friday Dealers in this section are might- 
morning, May 5, on the invitation | ily encouraged. The general belief 
of H. J. Payne, executive secretary | is that motor vehicle sales will con- 
of the Association of Business| tinue to improve during the next 
Papers. thirty to sixty days. Some dealers 
insist that the peak of sales this 

(Continued on Page 6) year will not be reached until June. 
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S. A. E. Congress Boasts 
Twenty-four Hot Sessions 


(Continued from Page 1) 


permit everybody to get cooled off 
before flying home. Some meeting! 

Naturally, with so large a pro- 
gram, many things remain unset- 
tled at this date. Whole sessions 
may even be dropped or their order 
changed. More papers than are now 
tentatively listed will be added and 
some of those now listed may be 
omitted. It should be well under- 
stood, therefore, that the program 
outlined below is subject to many 
changes and represents only the 
present status of the meetings com- 
mittee’s plans. 
Monday, Aug. 28 

Morning sessions will be devoted 
to military matters and to a produc- 
tion program. Col. H. W. Alden is 
to preside at the former and the 
papers listed include one on “De- 
velopmenté in Automotive Ordnan; 
Apparatus,” by Major H. A. Nisley, 
and one on “Automotive Equipment 
Used by the Quartermaster Depart- 
ment, United States of America,” by 
Col. B. Taylor. At the production 
session H. T. Keller of Dodge has 
been asked to preside and equip- 
ment policies and utilization of ma- 
chine tools is to be discussed by Jo- 
seph Geschelin. At the marine ses- 
sion in the evening, George Crouch 
is to speak on the “Gold Cup 
Racers,” and papers by foreign en- 
gineers are anticipated. 
Tuesday, Aug. 29 

M. C. Horine is to preside at the 
morning brake session and B, B. 
Bachman is to read a paper on 
“Factors Controlling Brake Design.” 
David Beecroft is to cover legislative 
requirements with respect to brake 
effectiveness and give an analysis of 
various codes. V. P. Rumley is the 
invited chairman of the morning 
production session, at which F. W. 
Cederleaf is to speak on “Current 
Practice in Finishing Gear Teeth,” 
and E. J. Hunt has been asked to 
talk on “The Application of Surface 
Broaching.” At the evening session 
A. J. Scaife is to act as chairman 
and F. C. Horner and possibly Ralph 
Budd will speak on “Restrictive 
Legislation and Regulation of Motor 
Transportation.” 
Wednesday, August 30 

A morning session on Transporta- 
tion Economics is to see J, F. Win- 
chester in the chair. C. Brettell and 
L. V. Newton are to take as their 
subject: “How Economies in Motor 
Vehicle Operation Can Be Effected 
from the Operating Viewpoint.” A 
tractor session, for which no pro- 
gram is yet scheduled, may also be 
held in the morning, to be followed 
by a tractor demonstration in the 
afternoon. A transportation lunch- 
eon at which Fred Faulkner may 
preside is planned, with a paper by 
J. M. Orr on “Predetermined Operat- 
ing Requirements for Purchasing 
Equipment.” In the evening a fuel 
economy session is booked, with the 
following papers scheduled: “Why 
Waste Fuel Through Exhaust?” by 
L. P. White; “Fuel Economy From 
the Engine Designer’s Point of 
View,” by J. B. Macauley, and 
“Economy Through Fuel Selection,” 
by T. A. Boyd (tentative). 
Thursday, August 31 

Morning and afternoon sessions 


on Diesel subjects are projected, 
without the chairman, speakers or 
subjects being chosen as yet. There 
is also to be a morning body session, 
with R. F. Anderson presiding and 
the following papers: “Budgeting 
Body Construction and Tool Costs,” 
by N. H. Manning; “Air Condition- 
ing and Relative Refinements for 
Automobile Body Design,” by Dr. F. 
A. Moss. Body designs and exhibits 
are planned. The evening is to be 
given over to a dinner, with speak- 
ers of national prominence invited. 
Friday, September 1 

Oil consumption is to be discussed 
at one morning session, with H. L. 
Horning as the ‘invited chairman. 
This session is to include a sympo- 
sium on cylinders, pistons and 
piston rings, with D. D. Robertson 
and R. R. Tetor among those likely 
to participate. J. P. Stewart has 
been asked to give a paper on oil 
consumption, A simultaneous morn- 
ing session is to be devoted to pas- 
senger cars, the invited speakers be- 
ing L. H. Pomeroy, managing direct- 


ee 


“What Is the Matter With American 
Cars?” has been tentatively as- 
signed; and B. E. Hutchinson, who 
has been asked to speak on the 
“Future of Individual Transporta- 
tion.” An afternoon session on lu- 
bricants, with J. B. Hill as the in- 
vited chairman, is planned, with a 
tentative paper on “Extreme Pres- 
sure Lubricants,” by O. C. Bridge- 
man, and one on “Stability of Motor 
Oils in Service,” by D, P. Barnard. 
In the evening, another passenger 
car session is booked, with J. M. 
Crawford as chairman, and Charles 
F. Kettering speaking on “The En- 
gineer’s Place in the Economic Pic- 
ture.” E. C. Elliott is also to speak 
on a subject yet to be named. 
Saturday, September 2 

The third passenger car session is 
to take place in the morning, with 
'L. P. Kalb as chairman. G,. Broul- 
heit has been asked to speak on “In- 
cependent Springing,” 
Taub is to talk on “Engine Mount- 
ing.” 
to be devoted to aircraft subjects, 


to whom the _ subject, 


with George L. Lewis presiding. J. 


C. Hunsaker is to speak on the 
“Commercial Application of Air- 
Ships,” and H, Foley on the “Mag- 
netic Inspection of Hollow Steel 
Propellers.” A dinner dance is 
planned for the evening. 
Sunday, September 3 

“High-Output Sleeve-Valve En- 
gines,” by R. N. DuBois, is the first 
paper scheduled for the aircraft en- 
gine session in the morning. This 
is to be followed by a paper on 
“High-Output Popper-Valve Cylin- 
ders,” by F. L. Prescott. In the eve- 
ning another aircraft session is 
booked with E. P. Warner acting as 
chairman, the papers being: “Fur- 
ther Information Relative to Flight 
Loads,” by R. Rhode; Tail Sur- 
face Vibration Phenomena,” by J. A. 
Roche, and tentative papers by for- 
eign engineers. 
Menday, September 4 

A morning session on aircraft en- 
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It costs more to drive 


more pounds 


of automobile 


*Tiie AMERICAN 


tip_ 


America’s Most Economical Passenger 
and Commercial Cars 


$275 up F.O.B. Factory 


Write for details about non-conflicting and valuable franchise 


American Austin Car 





Co., Inc., Butler, Pa. 


loss for the first quarter of 1933 of 
$397,488 after deducting all charges, 


or of the Daimler Company, Ltd., 


and Alex 
Another morning session is 
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| FINANCIAL NEWS | 


HUDSON 

Detroit, May 3.—Hudson Motor 
reports for the quarter ended March 
31 net loss of $1,491,005 after de- 
preciation, taxes and providing for 
possible loss of cash held in closed 
or restricted banks, comparing with 
net loss of $1,245,943 in the 1932 
quarter. 







































































MACK 

New York, May 3——Mack Trucks, 
Inc., reports for the quarter ended 
March 31 net loss of $366,908 after 
depreciation. This compares with 
net loss of $313,071 for the corre- 
sponding quarter ended March 31, 
1932, 


BUDD WHEEL 
Philadelphia, May 3.—Budd Wheel 
reports for the quarter ended March 
31 net loss of $303,467 after taxes, 
interest, depreciation, etc., com- 
paring with net loss of $450,166 in 
the 1932 quarter. 


BUDD MFG. 
Philadelphia, May 3.—Budd (Ed- 
ward G.) Manufacturing reports net 


including idle plant losses due to 
bank holiday, depreciation, interest 
and taxes, compared with net loss 
of $541,346 for the same period last 
year. 


BORG-WARNER 

Chicago, May 3.—Borg-Warner 
reports for the quarter ended March 
31 consolidated net loss of $381,981 
after depreciation, taxes, interest, 
etc. This compares with consoli- 
dgted net profit in the 1932 quarter 
of $170,220, equal, after preferred 
dividends of constituent companies 
and preferred dividends of Borg- 
Warner Corporation, to 9 cents a 
share (par $10) on 1,168,694 com- 
mon shares in the first quarter 
of 1932. 


LUDLUM STEEL 

New York, May 3.—Ludlum Steel 
reports for the three months ended 
March 31 net loss of $107,682, com- 
pared with loss of $50,409 in the 
first quarter of 1932. Net sales of 
$381,145 in the first quarter of the 
year compare with $743,271 in the 
same period last year. 


CRUDE OIL 

New York, May 3.—Daily average 
crude oil production in the United 
States increased 587,600 barrels a 
day in the week ended April 29, pro- 
duction for all areas totaling 2,383,- 
100 barrels a day during the period, 
the nighest rate in about two years, 
according to American Petroleum 
Institute figures, issued last night. 
The daily average crude output for 
the United States in the preceding 
week was 1,795,500 barrels; for the 
four weéks ended April 29, 2,083,500 
barrels a day, and for the week end- 
ed April 30, 1932, 2,177,500 barrels 
daily. 


GOODYEAR 

Akron, O., May 3.—Goodyear Tire 
and Rubber Company of Akron, O., 
has offered to exchange its first pre- 
ferred or its Common stock for pre- 
ferred stock of the Goodyear Tire 
and Rubber Company of California, 
its controlled subsidiary, it was an- 
nounced yesterday. The offer has 
been made through the William R. 
Staats Company of Los Angeles and 
San Francisco. 

The Akron company specified that 
the exchange offer is limited to 
stockholders of record of April 27 
in the California company, to the 
extent of the shares registered in 
their names on that date and is sub- 
ject to acceptance on or before May 
15. 


GLOBE-UNION BATTERY 
SALES 10% OVER LAST YEA 


Milwaukee, Wis., May 3.—April 
unit sales of batteries by the Globe- 
Union Manufacturing Company ex- 
ceeded those of April a year ago by 
about 10 per cent., according 
Cc. O. Wanvig, president. To give 
as steady employment throughout 
the year as possible, Globe-Union 
has for years diversified its prod- 
ucts, which include roller skates and 
radio parts. Actual dollar sales, Mr. 
Vanwig states, for the total of the 
company’s business for this period 
will exceed those of a year ago, not- 
withstanding substantial reductions 
in prices, 


SPARKS from DETROIT 





Rubbering Around 


*’_ * * 


Through the Years 


Hoops, My Dear 


Adcrafters 


Chris Sinsabaugh 


Detroit Editor 





HIS isn’t Akron, so I suppose you'll be wondering why 
a Detroit writer should be talking about the unexpected 


increase in prices of tires, the first increase in eight or nine 

years, by the way, of some of the companies which have 

whooped up lists some 5 per cent. 

customers are in this sector, and those clients are trying 

to analyze the reasons for the increase. 

opposed to it, but they just want to know why. 
* 


But most of Akron’s 
Not that they are 


* * 


I’VE BEEN RUBBERING AROUND since Monday’s 


announcement, and from what I have picked up it looks to 
me as if the tire manufacturers are beginning to show 
common sense instead of fighting each other, as has been the 
case in the past. 
and that from now on there will be real business judgment 
displayed by the rubber people. 


It looks as if the hatchet has been buried 


The common denominator in the whole ruckus seems to 


be that with the price of materials going up there was only 
one step for the tire makers to take—increase prices them- 
selves. They’re buying crude rubber for from 8 to 31% cents 
per pound for immediate delivery, and it looks as if rubber 
bought for September delivery will cost from 4% to 5 cents. 


Fabrics, such as cotton and the like, are going up in pro- 


portion. 


Talking with one of the Akron companies’ factory 
equipment representatives, I find that this first jump of 
5 per cent. may not be the last. In fact, this chap felt that 
there will be another increase within the next several weeks, 
all of which is not hard for the industry to take, because it 
undoubtedly marks the definite trend to higher prices for 
every one. 

7 


& * 

CAME TO THE DESK just now the new booklet of 
Diamond, subsidiary of B. F. Goodrich, which made me 
realize that Diamond is one of the giant redwood trees in 
the automobile forest. A couple of pages give us the Dia- 
mond chronology. The company was formed in the bicycle 
era, 1894, and a strong competitor of Morgan & Wright and 
Palmer in those days. Naturally Diamond took up the manu- 
facture of automobile tires, and in 1910 it was one of the 
first to make a non-skid tread design. It boasts that it was 
the first manufacturer of automobile cord tires in the United 
States, with 1910 blown on the bottle. Goodrich took over 
ve in 1912, and with it the Silvertown cord American 
rights, 

James D. Tew, president of Goodrich, returned to Good- 
rich with the take-over of Diamond, he having been with that 
company at the time of the transfer. So was A. H. Marks, 
now a Goodrich director, who, with W. B. Miller, helped 


start Diamond. 


. . * 

DROPPED IN ON BILL TRACY, sales manager of 
Hudson-Essex, and in his office were John Manning and 
Andrew Marino, who have the dealer franchise in Youngs- 
town, O., and who were at the factory trying to get more 
cars. And from them I learned that the zooming of steel 
has made a new town out of Youngstown. Republic Steel, 
they told me, is up to within 50 per cent. of its capacity, 
while Sharon Steel Hoop is up around 85, directly traceable 
to the return of beer. Brewers must have the hoops if they 
are going to stay in business. 

o - . 

TRACY IS BACK from a long trip, which took in Texas, 
and he says the Lone Star State is on the up and up, par- 
ticularly as applied to the banking situation. There are 
only seven national banks and seventeen state institutions 
that are still closed, and the morale of the Texans is of the 
highest. 

From twenty-two to twenty-four dealers are being added 
each week by Hudson. Tracysays that one of his most recent 
sign-ups is the securing of J. P. Gough, general manager 
of the Automotive General Corporation of Dallas, Tex. 


to|}Gough was eleven years with Willys-Overland, seven of 


which were as distributor operating out of Dallas, Before 
taking on Hudson-Essex, he gave serious thought to other 
lines before making up his mind. 

” 


* * 

THE ADCRAFT CLUB offers for its attraction at 
Friday’s luncheon, which will be held at the Statler, George 
D. Crain, publisher of Advertising Age, who is so automobile 
minded that this commentator is going to be among those 
present, 
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Retail Salesmen 


? 
HERE’S AN OFFER THAT 


This department is devoted to 


the interests of the retail sales divi- 


sion of the industry. Salesmen, this‘is your department. Automotive 
Daily News wants you to get something from this department that will 


“help you in your work on the firing line. 


your own experiences, success, fail 
Send in your story in the form of 


let us get it ready for publication. 
may help another salesman to make sales or avoid errors that cost 
you commissions. 

Dealers read this page. 
these problems that affect the work) of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 


Give 


It wants you to pass on 
ures to help your brother salesmen. 
a letter, or even a postal card, and 
Your achievement or your mistake 


us the benefit of your reactions on 


SOLVED PROBLEM OF SELLING 
HARD-T0-MOVE USED CARS 


By ARIEL 


How to sell those hard-to-move used cars. 


the problem facing C. C. Ca 


W. W. Shipley Company, Dodge distributor of Por tland, 


The especially slow movers were ¢ 
the $125 models, of which he had 
a number on the used car lot. In 
better times, people with families 
bought these cars for transporta- 
tion. They could borrow $50 or $75 
from the bank on their personal 


notes, if needed, to make a down | 
payment. Now, this was no longer 
possible. 


Casey solved the problem by the 
insertion of the following ad. in one 
of the Portland newspapers: 


“For $25 cash and $5 each week, | 


for twenty-five weeks, that’s all, you 
can have your choice,’ then fol- 
lowed a listing of the cars at $125 
(a $25 handling charge was made). 
“IT pay your insurance for one year 
and do not add anything to the 
above figure. I will keep your car 
in repair, including tires, etc., at 


the same weekly rate until you are | 


paid out. You know, in this way 
you will not lose your car, nor will 
you be in a pinch. You will buy 
from me personally, because I will 


not pay any salesman’s commission, | 


as I’m allowing the buyer the com- 
mission in making these prices. See 
them today—I invite you. C. C./| 
Casey, manager used car depart- 
ment.” 


An extra incentive was offered to | 


purchase cars of better quality, sell- 
ing for over $300. On these cars, 


Mr. Casey offered 12,000 miles of | 


‘This lubri- 


HUDSON APRIL SALES 
34.4% AHEAD OF 32; 


free lubricati ion service. 
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(Continued from Page 1) 


loosening up on credits, but I note 
that those being favored are the 
better class of retailers, who have 
ecmvinced the credit people that 
they are worth-while risks. 
has been brought about by the deal- | 
ers themselves. Where it used to 
be they asked for money to stock | 


cars in hopes of selling them, now | 


with the improved conditions, they 
go to the bankers for money to buy 
cars from the manufacturers which 
already have been sold to owners. 
I think that a most healthy sign. 
“Also we are experiencing a big 
revival in export business, and I! 
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E. V. DUNN 

That was 
sey, used car manager of the 
Ore. 





| cation service, which ordinarily sold 
for $9.85, proved to be of unusual 
interest to purchasers. Practically 
the same service was offered as on 
|}@ new car, with the added lubrica- 
| tion service, which was not given 
with a new car. As a result of the 
| advertising, all the used cars then 


jing a car at all can usually manage 
a $25 down payment,” said Casey, 


/soon as he made the purchase. Each 
| time he came in to make a payment, 
}/it meant another important contact 
'for us. We found if he were satis- 
fied with the car, and if not, what 
the kicks were. Also, the customer 
got the habit of coming to us for 
| service, tires and new parts. In fact, 


;cur contract would not let him go 
| elsewhere, unless he paid cash, as we 


|could not risk liens being placed on | 


| the car. 

“Another thing we accomplished. 
We could hold to our set price. There 
| was no more chiseling on the part 
lof the buyer. And as a matter of 
fact, the customers were well satis- 
fied. Oh yes, about the salesmen’s 
j}commission. I was nearly always 
busy when a customer came to in- 
'quire about these cars, so I turned 
| over the prospect to one of the sales- 


}of the deal.” 


!1ook for a continued betterment in| 


jo foreign trade. Undoubtedly, 
\this improvement has been brought 
about because of the leveling process | 


of exchange, 
“Purchasing 





agents in the auto-| 


the suppliers, and it looks as if the 
;buyer’s market is passing among 
‘those who furnish us with materi- 
;als. In other words, with the price 
of commodities going up, manufac- 
turers of materials find that they 
don’t have to grab at orders just to 
keep their plants gonig. It’s more 
like old times. 


“As for the replacement market | 


in automobiles, 
pects. My 


look at the pros- 
statistician informs me 


jthat his research develops that at 
| the present moment there are more 
than 15,000,000 cars on the roads, 


the market value of _Which is not 
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“and we did not lose our customer as | 


men, who was paid upon completion | 


| sells. 


| composed of manufacturers of au- 


| its publicity activities, according to 





| himself. 
/on hand were sold out in ten days. 


“Any one who is thinking of buy- | 








HELPED TO SELL USED 
CARS IN ATLANTA, GA. 


By J. H. REED 
An idea that is proving 
successful for the used car 
department of the Anthony 
Buick Company, Atlanta, Ga., 
is simply to invite those wish- 
ing to purchase used cars to | 
come to the used car depart- 
ment and bring along any 
mechanic they want to ex- 

amine the automobile. 
According to Mr. Anthony, the 
thing that sells used cars is the con- 
fidence that the public has in ot 
dealer. If a prospect has no confi- 
aence, no advertising in the world} 
will make him purchase a car, If, | 


on the other hand, he has the same 
confidence in the dealer that the} 
customer of a jeweler has in pur- 
chasing a diamond, it would require | 
little, if any, sales effort to dispose | 








of used cars—provided the customer 
really wanted one. He would sell | 
| 


In between these extremes are | 
hundreds of people who are more or | 
less doubting Thomases—who know | 
but little about used cars and dare | 
to trust neither their own knowl- | 
edge nor that of the used car deal- | 
er to whom they go. And reaching | 


|these people successfully is the big | 


problem of the used car department. | 
By inviting the prospect to come and | 
bring his mechanic with him, the | 
Anthony Buick Company has really | 
hit upon a confidence-building idea. | 
The customer, Mr. Anthony points 
out, will very likely bring along some 
friend who he thinks knows about | 
a car to pass on it for him. Maybe 
the friend is a mechanic and maybe 
not. Maybe he really knows about 
cars, and maybe he is only running 
a bluff. At any rate, the customer 
who brings along a competent me- 


chanic knows that he is not going 


| to be cheated. 


Again, by advertising to custom- 


|} ers to bring mechanics with them 


the Anthony Buick Company shows 
that it has absolute confidence in 





Schipper, Inc., New York and Detroit 


the quality of the used cars that it 


All in all, it is an idea which in- | 
spired confidence—the chief thing | 
needed in selling used cars. 


| BRAKE LINING ACCOUNT 
TO SUTTON & SCHIPPER | 
New York, May 3.—The Asbestos 


mobile industry are noting a stiff- | Brake Lining Association, Inc., with 
ening of backbone on the part Of| neadquarters 


in New York, and 
linings and clutch 
& 


tomotive brake 
facings, has appointed Sutton 


industrial news counsel, to handle 


W. J. Parker, commissioner of the 





field, Mass., 
baseball and basketball on school 
teams there. 
the University of Maryland, taking | 
the dental course. 
man at college, 
excellent performances, 
ly 
his interest 
| handball at least three times a week. 
Last year he took up golf in a se- 
rious way, 
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OUR LEADING DEALERS 


And How They Got That Way 









A series of brief biographies of outstanding motor car 
and truck merchants. 






JACOB JOSEPH COOLEY 
President Cooley Chevrolet Company, New Haven, 
The sporting world was much interested the other day 


when it heard that Jack Cooley, the successful Chevrolet 
dealer at New Haven, Conn., had formed a partnership with 


Conn. 


the famous Albie Booth, Yale’s s mighty atom of the football 
field, to operate a baseball club in New Haven in the pro- 
posed Eastern Baseball League. Back of that story is the 
biography of a mighty interesting personality and a suc- 
cessful operator in the automobile dealer field. 
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171 George Street 


Jack Cooley was born in Spring- , and placed in charge of oral hygiene 
and played football,|at Camp Devens. He was promoted 
| to the rank of captain, and was as- 
| signed to the transport Agamemnon. 
He made three trips across during 
his term of service afloat 

After the war Cooley went into 
the dental supply business in New 
York, but he could not find enough 
outlet for his restless ambition in 
the fixed channels of trade. In 1921 
he borrowed $3,000 and invested it 
in a Ford agency in Thompsonville, 


He matriculated at 
He was a track | 
and turned in some 
particular- | 
in the mile. He has continued | 
in athletics and’ plays 


and has made a noiable | 





| association, The organization is in- record as a first year performer. Conn, Cooley's predecessor had sold 
augurating an intensive national | <7, much for his leaning toward| fifteen cars in 1920. Cooley dis- 
automatic aatey campaign. —_| athletics. posed of 250 in 1921, and also got rid 
Oe Te ae, oe After graduation Jack Cooley|of 19 tractors. In two years 
over. $100 each. And just think,} moved to Worcester, where he|he raised his sales to #13 cars and 
there are still 8,000,000 cars with|opened a free dental clinic. The} 51 tractors. He got an order for 
two-wheel brakes. Could our mar-| war came along, and Cooley was | 

ket be any greater?” _‘ commissioned a _second lieutenant (C ontinued | on a Page oe : 
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! Signs 


ANY signs are beginning to appear of the new spirit 

VA that is abroad in the automotive industry in all its 
divisions. For three and a half years our industry has 
fought what one economic writer refers to as “a rear-guard 
action, which has saved American business in general from 
being cast into a disastrous rout.” However gallant the 
troops, three and a half years of fighting a defensive battle 
against the forces of depression have taken their toll. The 
attitude of the industry has necessarily been one of defense. 

But now a new attitude, a new feeling has replaced this 
defensive morale, if we may call it that. Our manufactur- 
ers have continued improving their product during all these 
years, and the dealers have done their best to sell the excel- 
lent merchandise that has been given them. But every one 
of them has felt that he was struggling against conditions 
that made victory difficult, if not impossible. This attitude 
is changing. From many sections of the country reports of 
improved buying are coming in. April will probably show 
a better sales total than the same month last year. It will 
be the first time since October, 1929, that a month has shown 
an increase in sales over the same month of the preceding 
year. There is every indication that May will also show a 
gain in sales over that month in 1932. This is the most 
practical and direct indication of improvement that could be 
had. Even production figures, closely geared to sales as 
they are, do not give the same definite assurance that sales 
returns do. 

_There is no lack of signs that the leaders in the auto- 
motive industry view the present situation as the beginning 
of better things. Surely the move made by the directors of 
General Motors in declaring the regular quarterly dividend 
of 25 cents, against actual earnings of only about 11 cents, 
on the common shares, may be interpreted as reflecting the 
belief of that great corporation that conditions are improv- 
ing. General Motors, from its contact with every section and 
every community in the country, has about as clear an 
understanding of how things are going as any group in the 
nation. If its directors had any idea that there was to be 
a considerable prolongation of depression conditions, they 
certainly would have pondered deeply before voting the 
regular disbursement to stockholders. 

In presenting his new Plymouth models recently, Walter 
P. Chrysler expressed his belief that the automotive business 
stands on the verge of revival. He backed his opinion by 
instituting a far-reaching advertising campaign to Jaunch 
his new products. Mr. Chrysler certainly is too astute a 
business man to waste expensive ammunition unless he feels 
reasonably sure that it will increase sales. 

At is extremely satisfactory to find the first reports on 
April sales bearing out in definite records the promises 
that we find. Illinois, always the first state to report, 
shows an increase of 140 units in passenger car sales over 
April last year, and a gain in the distribution of commercial 
car units amounting to slightly over 43 per cent. 

_ Automotive Daily News for some time has been carry- 
ing an “honor roll” of states and cars, showing gains in 
sales over 1932. If the early promise is confirmed by later 
returns, the honor roll will be taken for granted, and any 
state or any make that falls below its 1932 record will be 
the exception. 

To take full advantage of the present situation the 
automotive industry needs the help of advertising. At this 
stage of the game we might compare advertising with the 
artillery preparation given the infantry before it goes over 
the top to capture an enemy position. We noted recently 


that the bankers are showing a general disinclination to 11-15—Chicago. 


sanction expenditures for advertising. “The bankers won’t 
let me,” is a common answer from company officials who 
want to advertise and cannot find the money to do so. This 
situation should be broken quickly. The bankers have not 
shown any such astuteness in the past few years that their 
opinions should carry much weight. Pressure should be 
brought to bear on these gentlemen to get them to change 


their position and help instead of hinder revival. 










WATERBURY ADOPTS 
LAW TO REGULATE 
“BAIT” ADVERTISING 





(Continued from Page 1) 


sold within the period for which ad- 
vértised. 

It is provided that when the ad- 
vertised merchandise has been dis- 
posed of, advertising of it must be 
discontinued immediately. Maxi- 
mum penalties for violation are set 
at $100 fine or thirty days’ impris- 
onment for each offense. 

The ordinance, which was adopt- 
ed by a unanimous vote of the al- 
dermen upon favorable recommen- 
dation by a special committee, was 
to become effective May 17. An 
early test of the law’s constitution- 
| ality is anticipated. 

Progress of the ordinance has 
been watched with keen interest by 
retailers’ organizations throughout 
New England, as it is considered in 
the light of a “new deal” for retail- 
ing and a possible model law for 
enactment elsewhere if it is upheld 
by the courts. 
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fourteen tractors from one man, 
which is a record for this class of 
Sales. 

In 1923 Jack Cooley finally tied 
up with what was to be his automo- 
tive soul mate, Chevrolet. He moved 
into Bridgeport, and in his first year 
sold 1,600 cars and grossed $2,000,- 
000. In 1924 he moved over and 
took up the New Haven franchise 
for Chevrolet, and has been there 
ever since. 

Jack Cooley is a firm believer in 


the value of advertising. He uses |_| 


unusual methods of creating sales, 
and he tells people about these 
methods. He describes his sales 
technique by saying: “The public 
hardly notices routine selling meth- 
ods or routine advertising. We are 
convinced that it is necessary to 
shock people into attention. We do 
it, and it pays.” 

During the banking holiday the 
Cooley organization accepted bank 
books on closed banks instead of 
demanding cash, which most peo- 
ple did not have. The net result 
was that the Cooley Chevrolet Com- 
pany kept right on selling cars, even 
when the banking system of the 
country was flat on its back. We 
are reproducing one of the ads 
that the Cooley company recently 
used. Instead of asking your cus- 
tomer to pay over cash, Cooley of- 
fered to hand out cash to the client. 
That was a shock, and shocks are 
what catch the attention, says Jack 
Cooley, successful automobile dealer, 
who works harder than any of the 
125 men in his organization. 

When we come to think of it, that 
last is a pretty good recipe for suc- 
cess in any business. 


| COMING EVENTS 


JUNE 


8—New York. Annual meeting of Na- 

tional Automobile Chamber of Com- 
merce. 

12-15—Boston, Mass. National Association 
of Purchasing Agents, eighteenth 
annual International Convention 
and Informashow, Hotel Statler. 

12-16—Chicago. American Oil Burner As- 
sociation meeting, Stevens Hotel. 

16-17—Loulisville, Ky. American Automo- 
bile Association meeting. 

18-July 3—Bordeaux, France. Automobile, 
nautical and aeronautical show. 

26-80—Chicago. American Society of Me- 
chanical Engineers, meeting. 

26-30-—Chicago. American Society for Test- 


ing Materials, meetng, Stevens 
Hotel. 
JULY 
1. 4—Chicago. American Air Races, Mu- 
nicipal Airport. 


10-14—Chicago. Automotive Engine Re- 
builders Association, meeting. 

16-18—Chicago. National Team and Motor 
Truck Owners’ thirty- 
first annual Palmer 


House. 
AUGUST 
24—Chieago. Chicago Society of 
Geaincers. International 
Automotive Engineering Congress 
Palmer House. (This meeting will 
be wide in scope to take in the #c- 
tivities previously covered in the 
summer meeting and the aecronau- 
tical meeting.) 
SEPTEMBER 
American 
ciety, meeting. 
20-22—Atlantic City, N. J. National Petro- 
leum Assogiation, Traymore Hotel. 


Association, 
convention, 


26-Sept. 
Automotive 


Chemical 6o- 


21-22—Chicage. National Association of 
Motor Bus Operators, Congress 
Hotel. 
OCTOBER 


.«+ Paris, France. Twenty-seventh In- 
ternational /.utomobile Exhibit. 
2- 6—Detroit, Mich. National Mctal Con- 


prose, 
2- 6—Lhicage. National Safety Congress. 
5-15—Paris, Frapce. International Auto- 
mobile Salon, 
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REPOSSESSION LOSSES SHOWED 


SLIGHT GAIN 











DURING 1932 


Some interesting figures compiled by the National Asso- 
ciation of Finance Companies of Chicago casting light on 
the installment sales operations among automobile dealers 
have been released by C. C. Hanch, general manager of the 


association. 

During the past year the report 
shows that the average loss per re- 
possessed car was somewhat larger 
than during 1931, but considerably 
less than the losses in several years 
previous to that. The repossession 
ratio in 1932 also showed a slight 
gain over 1931. This applied for 
both new and used cars and with 
the standard down payment slightly 
higher than in 1931. The average 
amount of note purchasing in 1932 
was slightly less than in 1931, which 
reflects the general reduction in 
prices of cars currently purchased. 

There was a falling off in the 
percentage of new cars purchased 
on the installment plan which 
would indicate that the extreme de- 
pression and resultant reduced in- 
comes had reduced the number of 
buyers who were able to buy out of 
their earnings. Used car sales also 





NATIONAL ASSOCIATION 
333 North Michiga 
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| showed a higher percentage of cash 


transactions. 
The total trade-ins in per cent. of 
new cars sold was the highest on caf 





ord, Which might be interpreted 
meaning that the sales were to @ 
greater extent confined to the re- 
placement market with fewer new 
buyers in a position or temper to buy. 
There was a sharp increase in the 
amount of long time irregular paper 
and also an increase in the per; 
centage of irregular paper with 1} 
than standard down paymen 
.These undesirable trends, the 
sociation points out, should be 
rested. 

In closing his report, Mr. Hanch 
says: “On the whole, the showing 
for 1932 was more favorable than 
might have been expected under the 
conditions which obtained. It is to 
be hoped that experience for 1933 
will be more favorable.” 

A tabulation of the experience for 


@ 1932 is as follows: 


OF FINANCE COMPANIES 
n Avenue, Chicago 


Composite Experience of Finance Companies and Automobile Dealers 


Passenger Cars 


“Average Direct Loss Per Repos'd 
ar 











1925 1926 1927 1928 1929 1930 1931 1932" 




















1 12 or less equal monthly p’ments $50 $65 $54 $56 $60 $61 $43 856 
2 13 to 18 equal monthly porments. 78 94 58 vi] 83 80 66 68 
3 Balloon note or over 18 monthly 
payments......... st teteceeeeeess 220 158 Pie +. 112 me. Vis Tea 
Increase of Losss Over Standar 7 “?, : 
Terms Yo %o % % %e % %¢ % 
4 13 to 18 equal monthly payments. 57 “a 3 #34 38 31 3 
5 Balloon note or over 18 monthly 
payments.............----- sores 34d __143 + + 87 64 5 we 
Percentage of Repossessions & % & & &@ & hk %& 
6 New cars with down payment ar eee 
Se SR ahenseesncereacucetace 1.7 2.1 2.7 2.8 2.8 3.6 4.4 3. 
7 New cars with down pay'nt of 25% 3.8 4.0 5.9 4.1 5.1 4.6 5.8 $ 
8 All new Cars .....+.---+s dadene bAe ee ee oe oe ee oo 4.5 ; 
9 Used cars with down payment 
GS Ge pecsadecddecsvaccvetasecee ‘ 4.3 5.2 5.3 5.3 6.5 7.0 10. 
10 Used cars with less down payment 6.2 8.6 69 10.9 9.0 98 14.6 15 
11_ All used cars .........--+++++++ ‘8 es ? ‘a ‘ 11.4 13. 
Incr. of Repos’ns. Over Standard 
Terms % %e % Ye %e Jo % 


12 New cars with down pay’nt of 25% 
13 Used cars with less than 40% 
down payment . stteeseese: 
Average Amount of Note 
Purchased 


14 New cars, including some com- 
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DIRDONED. «0.000 coceeetaesevocescoss $550 $595 $574 $635 $595 $567 $654 $546 
15 Used cars, including some com- 

MUOEGIBL. cccsccccscssssssccccces 200 S97 886 303 200 OF) 308 OM 
"Percentage Sold on Installments %  %  ‘%  ‘%  ‘%  %  ‘%e  % 
TMM AMER pid ccucepasseseasht sed 68.2 64.5 58.0 58.1 62.6 62.3 628 54.6 
BF Weed GOES ccccccccccccceccccccece 62.8 65.2 63.1 60.8 65.1 64.8 G4 so 
18 All cars ...... vetteeteresesseeeess 65,5 64.8 60.8 59.5 64.0 63.8 61.3 48.4 

Percentage of Trade-Ins, 

_____—CSales, Etc. %e Te %e Ge % %e %  % 
19 Trade-ins on sales of new cars... 72.0 69.4 72.5 75.1 080.2 88% 
20 Trade-ins on sales of used cars.. 37.1 39.4 45.5 49.1 46.7 47.7 
21 Total trade-ins, % of new cars 

Sd ccaatwassenenneetenasaeres 99.0 90.0 116.0 115.5 127.1 155.5 160.0 175.6 
22 Used cars sold “ of new cars sold «+» 118.5 117.0 128.6 164.0 170.6 186.9 
23 Used cars junked, % of all 
ee trade-ins.......+--+++-se+0+s sae 69 8.1 9.2 14.3 13.5 _ 14.3 
24 Skips per 1,000 transactions...... ee eae 4.7 52 52 55 5 

Installment Paper Ratios “% ‘% , a a ae, 
25 Paper with more than 12 months’ 

DAVMROMES. oc ccccceccccccccescscs 18.3 13.2 124 145 1490 166 178 212 
26 ve with less than standard 

OW POYMONE ...cccccvecccecs 19.4 9.0 5.2 6.1 $.@ 11.8 11.1 13.9 
27 New car paper to total paper 

WMI, ch acereccnccveccessass cane 69.0 67.0 73.2 71.6 70.0 63.4 60.1 56.6 
28 Used car paper to total paper o 

WONG. oc cccccccccecocceosecceee 31.0 33.0 268 284 300 366 399 43.4 
29 No. new cars to total financed... 53.1 48.6 57.6 549 6540 462 421 36.5 
30 No. used cars to total financed... 46.9 > 2 42.4 45.1 46.0 53.8 57 9 63.5 
____Ueed Gar Paper eG UU 
31 Per cent. with recourse........ “4 .. 65.8 66.0 66.3 685 61.8 62.3 
32 Oos. taking all with recourse.... 50.0 46.0 368 37.6 38.0 383 29.8 8 
33 Cos. taking part with recourse.. 44.0 40.0 55.6 548 562 62.4 54.4 f 
34 Cos. taking all or part recourse 94.0 86.0 92.4 92.4 94.1 90.7 84.2 8&9. 
35 % above Red Book appr. value.. , . -- 27.3 29.3 38.9 39.2 32, 


*This means amount owing minus amount received from sale. 


+No cases reported, or too few to justi 
tIncluding repurchase agreement. 
“Standard Terms” 


of representative finance companies, and 


means 12 equal monthly payments, 
ment for new cars and 40% down payment for used cars. 


fy inclusion. 
with 33.3% down pry- 


NOTE: This tabulation represents the composite experience of a lar number 
automobile dealers. Items 8 and 11, 14-23 

inclusive, 27-30 inclusive, and 32-35 inclusive are ratios of total units reported. Other 
ee oe 


items are averages of ratios reported. 





“COMMERCIAL VEHICLES 
Data obtained on commercial vehicles are of too limited a nature to permit com- 


pilation of all items. 
available. 


The following comparisons with passenger car figures are 
The item numbers correspond with those on the other side of the sheet. 





—-1931 —_—, 1932—-——, 
Item Passen- Commer- Passen- Commer- 
No. ger cial ger ciel 
8 Percentage of repossessions, all new cars...... 4.5 4.1 6.7 6.3 
11 Percentage of repossessions, all used cars.,.., 11.4 10.4 13.1 13.6 
16 Percentage sold on instalments, new cars..... 62.8 ee 54.6 57.0 
17 Percentage sold on instalments, used cars...., 60.4 aa 47.0 58. 
18 Percentage sold on instalments, all cars....... 61.3 ae 48.6 57. 
19 Trade-ins on sales Of MEW CAFS .o-seeeeseeceee 80.2 88.7 70, 
20 Trade-ins on sales of used C@rs .....-.. esses 46.7 47.7 36.5 
21 Total trade-ins in per cent. of used cars sold.160.0 175.6 109.6 
22 Used cars sold in per cent. of used cars sold.170.6 185.9 107.4 
23 Used cars junked in per cent. of total trade-ins a ss ry 3 


24 Skips per 1,000 transactions 





England. Twenty-seventh 


12-21—London, 
Automobile and Mo- 


Internationa. 
torboat Show. 
24-28—Chicago. Motor and Equipment 
Manufacturers Association, National 
Automotive Maintenance Exposition, 
Herbert Buckman, manager. 


24-26—Chicago. American Petroleum In- 
stitute, meeting. 


27-28—Chicago. National Standard Parts 
Association, convention, Stevens 


O0-Nov.de-Chlgn ee oh HPN iafigneors 





| MEET HIGER TIRE PRICES 
New York, May 3.—Sears, Roebuc 
i& Co, announced yesterday that th 
would advance the prices of auto- 
mobile tires in all their retail stores 
tomorrow on @ scale commensurate 
with the increases announced D; 
the manufacturers. The Goodye 
Tire and Rubber Company followed 
the action taken by the other com- 


panies on Monday. 
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SCINTILLA’S 


NEW VERTEX 


MAGNETO 


Considerable interest seems to have been created in 
England in a new vertical type,of magneto designed to take 
the place of the ignition head for an ordinary battery igni- 
The (British) Automobile Engineer in its 
April issues gives a deseription of the new magneto, of which 


tion system. 


the following is an abstract: 

The new Scintilla ignition unit is 
compact, and as the overall height 
apart from the driving shaft is 8% 
inches and the diameter 35, inches 
the space required is comparable 
with that of the ordinary ignition 
head which it is designed to replace. 
The ignition leads are taken out 
radially from the top cover which 
forms the high-tensione distributor 
casing and no increase in space be- 
yond the height of the machine is 
required for the wires. 

The driving shaft dimensions con- 
form to the standard laid down for 
ignition head design, and as the 
total weight is only 6% pounds it 
Can generally be fitted to existing 
drives without alteration. The driv- 
ing shaft is mounted in two plain 
bearings in the housing, and Carries 
at its upper end a disc and friction 
brake to prevent noise at low speeds 
because of the variations in the driv- 
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machine 


assembly 


ing torque required due to changes 
in the magnetic field. 

There are no gears in the unit, as 
the distributor runs at the same 
speed as the make-and-break, which 
is not possible with the usual form 
of magnetic circuit employing a 
single two-pole magnet. 

The machine operates on the ro- 
tating magnet principle. The ro- 
tating magnet itself is made of co- 
balt steel, and in the six-cylinder 
model has six poles. There are, in 
¢onsequence, six pole shoes which 
are extended axially in one direc- 
tion by pieces or cores which are 
alternately long and short. The 
three short cores are connected at 


Cumulative New Commercial Car Registration Statistics, April, 1933 
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HIGH SPEED TRACTORS 


A new high speed tractor, both 
smaller and cheaper than the models 
now in general uSe, is being de- 
veloped, according to C. G. Krieger, 
engineer of the Detroit laboratories 
of the Ethyl Gasoline Corporation, 
owned jointly by General Motors 
Corporation and the Standard Oil 
Company of New Jersey. 

Made possible by high compres- 






ARE BEING DEVELOPED 


sion, the new tractor is mounted on 
balloon tires and is capable of ‘ef- 
ficient performance at 25 miles an 
hour on highways, Mr. Krieger as- 
serts. It combines the features of 


their extreme ends by a triangular 
piece, and the three long cores by a 
similar triangular piece. The two 
triangular pieces are connected by 
the armature core, which carries 






the two concentric coils. 


The arrangement is clearly shown 
in the design, which also gives the 


complete magnetic circuit. 


All the magnet poles act together 
to drive the magnetic flux in the 
same direction at any particular 
The pri- 
mary and secondary windings which 
surround the armature core are 
also by their position well linked 
with the whole of the magnetic 


instant round the circuit. 


a trucking and general farming ve- 
hicle. 

“The rubber-tired tractors, equally 
adaptable to road use and farm 
tasks, are becoming more practical,” 
he explains, “mainly because of the 
high compression engine powered by 
anti-knock gasoline. True, there are 
already fleets of rubber-tired trac- 
tors pulling strings of trailers on 
the highways, but only at speeds of 
from 5 to 10 miles an hour, endan- 
gering normal fast travel.” 











\;} If the flux density in the circuit 





flux produced by the magnets. 
These features make it possible for 
the machine to operate at low 
speeds, and it is claimed that suf- 
ficient voltage is produced to give 
a satisfactory spark at the plug at 
about 60 or 71 revolutions per min- 
ute of the engine. 

As the Vertex unit always runs at 
camshaft speed whatever the num- 
ber of cylinders, this speed corre- 
sponds to a magento speed of 30—35 
revolutions per minute, which is 
very low for producing a satisfac- 
tory spark. p 

In the case of the four-cylinder 
machine, the rotating magnet has 
four poles and in the case of the 
eight-cylinder machine eight poles. 
The number of sparks per revolu- 
tion is equal to the number of poles, 
and the contact breaker cam, having 
the same number of faces, no gear- 
driven distributor is required. 

As the voltage generated is pro- 
portional to the flux and also to the 
rate of change of flux, it is obvious 
that as the speed increases the volt- 
age will also increase, so that the 
spark will become more powerful. 


The new tractors, he points out, 
will include the most modern auto- 
motive features—high compression, 
higher gear ratios and more flexible 
higher speed travel. The old type 
kerosene engine, he adds, cannot be 
“idled” successfully, which is ‘one 
of the points against it.” 


Industrial Conference 
pak ae 


On May i! and 12 there will be 
held an industrial conference at the 
Case School, in Cleveland, at which 
the general subject will be “Re-en- 
gineering for Economical Manufac- 
ture.” The following papers will be 
presented: 

On May 11, “Redesign of the 
Product to Increase Appeal to the 
Purchaser,” by R. E. Hellmund, chief 
electrical engineer, Westinghouse 
Electric and Manufacturing Com- 
pany, and “Development in Manu- 
facuring Processes,” by, D. Levinger, 
engineer of manufacturing, Western 
Electric Company. The latter paper 
will discuss reduction of @osts by 
using suitable materials as well as 
by improved production methods. At 
the afternoon session H. P. Bailey, 
‘assistant to the president, Warner & 
Swasey Company, and president Ro- 

























remained at its original value this 
increase would go on indefinitely 
and the plug points would be sub- 
jected to unnecessary wear at high 
speeds. As the flux in the magnetic 
circuit has, however, to be reversed 


during the time that each pair of| on “Selection of Equipment.” 


tor Air Tool Company, will speak ! 


poles passes from one pair of pole 


the magnetizing force, if kept con- 
stant, as in this case by the use of 
a permanent magnet, will be unable 
to build up the flux to the same 
value at the higher speeds. By 
suitably designing the magnetic cir- 
cuit and also the electrical circuit it 
has been possible to arrange that 
the spark energy rapidly increases 
to a definite value and remains 
reasonably constant from then on- 
wards to the maximum speeds at 
which the machine can operate. 


In this way the system differs 
from battery ignition in which the 
energy of the spark falls away at 
high speeds and also from ordinary 
magneto ignition which generally 
gives too powerful a spark at high 
speeds, causing unnecessary damage 
to the plug points. 

The driving torque taken by the 
machine is very little greater than 
that required by the standard bat- 
tery ignition head. As the speed in- 
creases, the torque rises rapidly, as 
might be expected, to the maximum 
value, and then falls almost as 
rapidly to a normal value which de- 





(Continued on Page 7) 
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shoes to the next, it is apparent that 


“Metal Forming to Eliminate Ma- 
chining” will be discussed by C. D. 
Harmon, National Machinery Com- 
pany, at the morning session, May 
12. At the same session J. K. Ol- 
sen, Stewart-Warner Corporation, 
will present a paper on “The Place 
of Stampings in the Product,” and 
R. E. Kinkead, consulting engineer, 
will speak on “Influence of Welding 
on Design and Production.” Papers 
at the afternoon session will be: 
“Manufacturing Quantities for the 
Small Industry,” by J. C. Wattle- 
worth, Vichek Tool Company, and 
“Operation Study,” by R. M. Blake- 
lock, General Electric Company. 


Removable Drilling Bit 


The Timken Roller Bearing Com- 
pany, Canton, O., is offering a new 
removable drilling bit, designed to 
give longer drilling life and greater 
convenience in resharpening. This 
bit replaces the ordinary bit forged 
on the end of the hollow stee] drill. 
It is held tightly against an upset 
shoulder on the steel by means of a 





special thread designed to give great 


strength and easy removal. This is 
a life-hand thread, opposed to the 





By HERBERT CHASE 
Engineering Editor 





New Designs 


When so many sales successes 
have been gained by a complete re- 
vision of designs in non-automotive 
products, is it reasonable to suppose 
that they cannot be gained by simi- 
lar means in motor cars? 


“Laurel Guild,” says Howard E. 
Blood, president of the Norge Cor- 
poration, in Printers’ Ink, “inter- 
prets the expressed wishes of 100,793 
women in a new Norge cabinet de- 
sign that will revolutionize all the 
company’s previous concepts of re- 
frigerator beauty and wins thereby 
amazing sales accelleration. 

“Walter D. Teague makes use of 
new shades to match fashion’s pre- 
dominating colors and designs a 
more alluring Kodak in a modern 
case that gives Eastman a good year. 
Joseph Sinel takes a gunny sack and 
transforms it into a neat container 
for wall finishes with the result of 
skyrocketing volume.” 

A long list of other successes, in- 
volving such items as Toledo scales, 
Revere teakettles, Hammond clocks, 
Westinghouse serving trays and 
American Thermos bottles can be 
cited, all depending upon new de- 
signs which in many cases involved 
not only exteriors but the whole 
works. 

Much can and has been done, of 
course, along similar lines in motor 
cars, but in the writer’s view there 
is too great similarity in the prod- 
ucts evolved. Basic changes in 
chassis as well as body are required 
before the pronounced sales success 
that may be possible is realized. 
There can be little doubt but that 
Mr. Blood is right when he says: 
“No important changes can be made 


direction of rotation of the stee] so 
that the bit is kept tight against 
the shoulder while the drill is in 
operation. The hammer blow is 
transmitted from the steel] through 
the shoulder to the body of the bit. 
None of its force is absorbed in the 
thread. When the bit becomes so 
dull that it cannot be used further, 
it can be removed and replaced with 
another in a few seconds’ time. 


| Light Weight Riveters 


The Hanna Engineering Works, 
Chicago, is placing on the market 
a new light-weight yoke-type com- 
pression riveter. This new machine 
embodies aluminum alloy castings, 
alloy steel forgings and heat-treated 
steel castings, which reduce the 
weight to about 170 pounds, 

The riveter develops fifteen tons 
between dies, a force sufficient for 
heading ;-inch diameter cold 


rivets. The mechanism is complete- | 
ly inclosed and operates in an oil | 


bath. The yoke may be swiveled 
360 degrees upon the die axis and 
may be removed quickly for inter- 
change with yokes of other shapes, 
reach and gap. 

When suspended from a balancer, 
which allows free vertical movement 
and which is suspended from a 
crane that gives free horizontal 
movement, the machine is easily 
and quickly moved from rivet to 
rivet. This machine is recommend- 
ed for such work as riveting chassis 
frame of the X-cross member de- 
sign on the assembly line. 


Studebaker 
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without a powerful feeling of dis- 
satisfaction with things as they are 
and without a strong conviction that 
continuous betterment is possible. 
It is a natural trait to be pleased 
with what has been accomplished, 
It is harmful to one’s ego to critl- 


cize past achievement. Those with 
strong inferiority complexes will find 
it difficult to break their allegiance 
to past methods and practice.” 

Good as the present-day car may 
be, there is ample ground, as we 
have repeatedly pointed out. for a 
powerful feeling of dissatisfaction 
| with designs as they are. No car 
| which devotes only 40 to 60 per cent, 
|of its area to useful carrying space, 
which weighs from 400 to 2,000 
pounds per passenger carried, which 
embodies the many discomforts that 
modern cars involve, or which is far 
from approaching the economy in 
operation which is known to be pos- 
sible, should leave the designer with 
the degree of satisfaction now pre-e 
sumed to exist. 

There is, of course, the stock argu- 
ment that no company can afford 
today to take the radical and seem- 
ingly logical steps which would be 
involved in breaking away from 
existing conventions. As long as 
this attitude prevails, progress will 
be slow and _ probably painful. 
Nobody, however, need convert his 
entire line at one time. It is far 
from impossible, however, to bring 
out a trial model which is modern 
in al] respects and which, if it does 
not “take,” will not involve a risk 
out of all proportion to the prob- 
able gain. If some company within 
the industry does not do this, some- 
body from outside is very likely to 
do so. Those without vision cannot 
stand permanently in the way of 
e made | progress. 


LOUISVILLE SALES 
UP IN APRIL AND 
FOR 4 MONTHS 1933 





(Continued from Page 1) 


| basis, being forty-five this April 
|against fifty-three in the same 
| snesatie last year, and thirty-two in 
March, 1933. 

Total sales for the first four 
| months this year were 1,397, as com- 
| pared with 1,256 in the same part 
of 1932. 

Automobile dealers here fee] that 
real progress is being made at last, 
More important than the increase in 
sales to date this year is the fact 
that prospects indicate a steady and 
increasing rate of gain. The atmos- 
phere along automobile row here has 
completely changed and instead of 
anxiety, dealers generally are Jook- 
ing forward with confidence to the 
immediate future. 


NEW TYPE OF GALVANIZED 
WIRE 


The Bethlehem Steel Company, 
through its Maryland plant at Spar- 
row Point, is putting on the market 
a new type of galvanized wire, to 
which has been applied the trade 
name “Bethanized.” This product is 
made by a new patented electric 
process. 

Bethanized wire is recommended 


| for special purposes where the prod- 


uct is to be submitted to unusual 
bending and twisting and where re- 
sistance to corrosion is necessary. 








7; 29, 781|KMiinots, 193% 















COOK COUNTY APRIL 
NEW CAR SALES OFF; 
STATE TOTAL IS UP 


(Continued from Page 1) 








ing 8,132 units this Year, against 
7,982 units in April last year. New 
commercial car sales in the state of 
Illinois showed a remarkable gain 
during the month, with the totals 
being 1,371, comparing with 781 in 
the April of 1932. 

The following tabulation shows 
the new passenger car sales in Cook 
county during April, as compared 
with March, and with April, 1932. 

April March April 


1933 1933 1932 

General Motors ........ 2,081 1,283 2,156 
Ford Lincoln ........ 918 610 369 
Chrysler Divisions 915 721 1,098 |} 
Studebaker Divisions 118 87 268 | 
Hudson-Essex ......... 95 50 152 | 

Willys-Overland Knight 92 68 152 
Auburn Cord ....-..655 56 8 85 
WAS ccccccccccscessce 57 41 190 | 
Packard seecesevesere 84 77 89 | 
Hupmobile .. eecece 37 21 110 | 
Graham .ecossces . ° 51 31 59 
Pranklin ..eoes eveccvese 7 12 9) 
MATRON scccseve rere ° : 4 
 - Prenocw ecvcccece 10 6 20 
Continental ..... ececcee 7 13 oe 
Miscellaneous ...sesesees 4 2 14 
WEED ksocsancedvabees 4,532 3,031 4,744 
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. ocean o aw. whaston os aeteles e. 4400| (Judkins) .....5800 1236 Standard Models Roadster ..... 1790 
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BUYS PLANIGRESSIVE CO. 


West Allis, Wis., May 3.—The 
Devis & Thompson Company, 
makers of high-speed automotive 
machinery, has bought the Plani- 
gressive Reducer Company, Milwau- 
kee, according to Frank M. Dacis, 
president of the West Allis concern. 
The gear-reducing equipment is 
now being made by the Davis & 
Thompson Company. 

A number of special high-speed 
automotive units are now being de- 
signed, and Mr. Davis states that he 
expects the plant to be running 
soon with the full force on duty. 


ACCEPT U. S. RUBBER OFFER 


New York, May 3.—Holders of 
more than a majority of the 6 per 
}cent, secured notes of the United 


DAVIS AND THOMPSON CO. | MARMON RECEIVERS 














APPOINTED; PLAN 
REORGANIZATION 


(Continued from Page 1) 


last two years and which culminated 
only recently in the general bank 
moratorium has made it impossible 
for us to attain a sales volume suf- 
ficient to meet certain obligations,” 
Mr. Williams said. 

“Quite naturally we regret that 
the present step became necessary. 
However, it is our belief that this 
action not only will be to the best 
interests of all concerned, but we 
hope will finally result in perpetuat- 
ing Marmon as an Indianapolis in- 
stitution and a leading figure in the 
quality car field. 

“For some time the Marmon Com- 
| pany has concentrated its manu- 





| States Rubber Company have ac-/| facturing and sales efforts on the 


cepted the offer of 30 per cent. of 
the principal in cash with art 
due on June 1 and 70 per cent. 


| Marmon sixteen, selling in the high- 
priced quality field exclusively.” 


new three-year secured 6 per aan | MARMON- HERRINGTON NOT 


notes, F. B. Davis, Jr., president, an- 
| nounced yesterday. The company 
| has extended to May 15 the time in 
which deposits may be made. 
































INVOLVED IN RECEIVERSHIP 


Indianapolis, May 3.—The receiv- 


FRANKLIN—6-cyl. 132 W. B, 














ership proceedings involving the 
Maron Mmotor Car Company have 
no bearing whatever on the Mar- 
mon-Herrington Company, Inc., and 
will in no way affect the status or 
operations of the latter concern, It 
is pointed out by Walter C, Mar- 
mon, chairman of the board of di- 
rectors of Marmon-Herrington, that 
this company is not connected with 
the Marmon Motor Car Company, 
and that its operations are carried 
on entirely independently, 
| Mr. Marmon further pointed out 
that the Marmon-Herrington Com- 
pany is enjoying a steadily growing 
business in the heavy duty truck 
field, and that right now the com- 
pany factory is actively engaged in 
filling orders for heavy duty haul- 
ing equipment for the United States 
government and for commercial use 
not only in this country but abroad. 
The Marmon-Herrington factory 
is situated in the Marmon industrial 
district, with factory offices at 
Stock Street and the Belt Railroad. 
Officials of the company, aside from 
Mr, Marmon, are the following: A. 
W. Herrington, president; Bert 
Dingley, vice-president in charge of 
sales, and D. I. Glossbrenner;-secre- 
tary-treasurer. 


CURRENT PRICES OF PASSENGER CAR MODELS 


NASH—8-cyl. 133-142 W. B. 



























GRAVES TO EXPLAIN 
N. Y. RETAIL TAX TO 
TRADE PRESS FRIDAY 


(Continued from Page 1) 

In inviting Commissioner Graves 
to meet with the business paper ed- 
itors, Mr. Payne pointed out that 
| the news and information require- 
| amt of trade publications relate 
| to specific industries and groups, 
and that detailed discussions in the 
business papers would be most ef- 
fective in educating sellers as to the 
application of the new law to their 
individual sales and accounting 
problems. 

Mr, Ggaves, in accepting the invi- 
tation, said he would be glad to de- 
vote as much of the conference as 
necessary to answering questions 
relating to specific groups of sellers, 
and suggested that some of these 
be prepared in advance. 

In announcing the conference, 
Mr. Payne pointed out that a com- 
plete coverage of the business paper 
field had been attempted in the 
invitations regardless of member- 
'ship in his &ssociation. 








PLYMOUTH—6-cyl. | 107 W. B. 
Standard Series 















































































































































SCINTILLA’S NEW VERTEX 
MAGNETO 


(Continued from Page 5) 


creases slightly as the speed in- 
creases further, just as in the case 
of the battery ignition head. The 
increased torque at low speeds is due 
to the small moment of inertia of 
the rotating parts which in conse- 
quence have not sufficient kinetic 
energy until the speed increases to 
smooth out the impulses caused by 
the changes in the magnetic circuit. 
The heaviest rotating part is the 
magnet, which weighs 12 ounces. A 
brake prevents any small variation 
in speed, so that the operation of 
the machine is completely silent over 
its whole range. The primary and 
secondary windings are wound con- 
centrically in the usual way round 
the armature core, and the con- 
denser is mounted between the two 
windings as in the standard type of 
magneto made by this firm. 

The contact breaker assembly is 
mounted directly over the coils, so 
that the contact points are immedi- 
ately over the condenser, which is 
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VERTICAL cross-Section of 
magnetos 


connected to them directly without 
intervening wire, and, in conse- 
quence, operates at its full efficiency. 
The design of the magnetic circuit 
and the comparatively high flux 
density employed makes it possible 
to obtain satisfactory operation with 
a small primary current. The con- 
tact points themselves are of plati- 
num-iridium alloy instead of the 
usual tungsten, hence long life with- 
out attention may be expected of 
them. The contact breaker cam 
operates the rocker arm through a 
fiber pad in the usual way, but it is 
surrounded by a shield through 
which projects an oil wick. The cam 
may in this way be lubricated with- 
out oil being thrown on to the 
points. 

The high-tension current is taken 
from the body of the machine at the 
center of the armature coil by an 
external lead which enters the dis- 
tributor casing at the side, making 


contact with the rotating distributor 
arn through a spring plunger at its 
center of rotation. The insulated 
contact point of the make-and-break 
is connected to a terminal at the side 
of the machine, which is connected 
by a wire with the ignition switch 
when the machine is installed. A 
resistance is fitted between the ter- 
minal on the machine and the pri- 
mary winding to obviate the possi- 
bility of demagnetizing the magnet 
if a current should inadvertently be 
passed to the magneto. Should this 
happen, Owing, for instance, to the 
existence of a dual ignition system, 
the current would traverse the pri- 
mary winding and produce a mag- 
netic flux in opposition to that given 
by the rotating magnet, the residual 
magnetism of which would be re- 
duced or even destroyed in conse- 
quence, 

The shaft carrying the rotating 
magnet also carries the contact 
breaker cam and the distributor 
arm, but it is not directly attached 
to the driving shaft below. The 
connection is made by the engage- 
ment of the cam with the governor 
plates of the automatic advance 
mechanism and the two packs of 
plates, 

The position of the make-and- 
break and also of the distributor 
arm and segments is in this way 
kept constant in relation to the po- 
sition of the magnet poles and 
shoes, the advance and retard posi- 
tions being obtained by automatic 
variation in the relative position of 
coupling of the shafts. 

The action of the advance mech- 
anism can be seen in the diagram. 
The plates are loosely mounted on 
two spindles which are attached to 
the rotating magnet and project 
below it, as shown. These plates 


tend to open outward under the ac- 
tion of centrifugal force, their me- 
tion being limited by the ring which 
surrounds them. A number of pairs 
of plates are used, each pair being 
different in shape and weight from 
the others. The position of the cam, 
which determines the angle of igni- 
tion advance, is controlled by its 
engagement with the plates. As the 
speed increases, each pair of plates, 
in turn as they move outward, con- 
trol the position of the cam until 
they reach the limit of their travel 
and are then put out of action. 

By modifying the shape and 
weight of the plates any desired 
form of ignition advance curve can 
be obtained. An additional manual 
control is obtained in the usual way 
by partially rotating the complete 
machine. 

The method of obtaining the au- 
tomatic advance is particularly in- 
teresting, as no springs are used to 
control the position of the plates, 
the requisite force being obtained 
by reaction from the torque used to 
drive the machine, which is a defi- 
nite figure, not liable to change un- 
der any conditions likely to occur 
in practice. 


BROOKLYN DEALER’S 
GROUP WINS APPEAL 
OF LICENSE PLATE CASE 


(Continued from Page 1) 


peal, reversing the judgment and di- 
recting that the fine be remitted. 
A summons was given by a motor- 
cycle policeman to an employee of 
the Haas Motor Car Corporation 
when the employee was driving a 
truck, equipped with dealer plates, 
and carrying rubbish to a dump. 
There was no disagreement about 
the facts in the case, it being ad- 
mitted that the motor car dealer 
owned the truck in question and 
owned the plates, the policeman, 
however, claiming that such use was 
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illegal under the provisions of the 
vehicle and traffic law. 

In his appeal to the Appellate Di- 
vision of the Supreme Court, Attor- 
ney Frederic R. Sanborn, counsel for 
the Brooklyn Motor Vehicle Dealers 
Association, contended that such use 
of plate was allowed by law, inas- 
much as it was a company-owned 


truck, that the vehicle was not “a} 


service car, a vehicle rented to an- 
other, o ra vehicle used to trans- 
port passengers for hire.” 

The decision, which is of much 
important to automobile dealers in 
New York state, appeared in the 
New York Law Journal Saturday, 
April 29, at Page 2587, and reads as 
follows: 

“People &c v. Mundelein—Judg- 
ment by a city magistrate sitting as 
a Court of the Special Sessions ren- 
dered on the 26th day of January, 
1933, convicting the defendant of 
violating the provisions of Section 
12, subdivision 1, of the vehicle and 
traffic law, reversed on the law, the 
information dismissed, and the fine 
directed to be remitted. We are of 
opinion that the truck in question, 
at the time the defendant was ar- 
rested, was being lawfully operated 
with license plates attached as pro- 
vided by Section 62, subdivision 5, or 
the vehicle and traffic law. Kapper 
and Carswell, J. J., dissent and vote 
to affirm, béing of opinion that a 
dealer can operate under a dealer's 
plates only for demonstration or sale 
purposes.” 


S.A. E. CONGRESS. 
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CHICAGO A. T. A. PLANS 
INFORMATION BUREAU 
FOR FAIR VISITORS 





(Continued from Page 1) 


Markle has appointed George L. 
Willman, associated for years with 
Studebaker in the capacity of ad- 


vertising manager, assistant sales 
manager and Chicago branch man- 
ager, and more recently engaged in 
sales and advertising counseling 
activities under his own firm name 
here. 

Included in the forms of the bu- 
reau’s service will be information 
as to where to find parking, garag- 
ing and service facilities for cars, 
boarding and living quarters, res- 
taurants, amusements, churches 
and famous sights to see in Chicago 

Highway information will be com- 
plete for those wishing to take dif- 
ferent routes home. Listed also will 
be the location of tourist camps on 
all the main highways. The services 
of the bureau will be rendered with- 
out charge. 

Motorists who make inquiry re- 
garding service facilities will be 
directed to authorized dealers han- 
dling the particular make of car 
they are driving. 

Manufacturers are being urged to 
notify their distributors, branches 
and dealers of the existence of this 
bureau, with the suggestion that 
they in turn recommend its use by 
motorists who are their customers. 

The Chicago Automobile Trade 
Association is located at 2324 S. 
Michigan Ave., being only a few 
blocks west of one of the main en- 


gines, with papers by foreign eng!-|trances to the fair. 
neers, is tentatively scheduled, but | 
no subjects or authors are definite | 9500,000 and 3,500,000 motor cars 
as yet. The final session, also on| will be here during the fair from 
aircraft, with L. D. Seymour pre-| other cities, and the important part 
siding, is to include a paper by P.| being played by leading manufac- 
G. Johnson on “Scheduled Aifcraft |turers as exhibitors served as the 


Operations” and one by J. Frye on 
“The Maintenance of Aircraft on 
Scheduled Service.” 





visiting motorists. 


The expectation that between 


inspiration for forming the {rade 
association’s information bureau for 
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Brewers, Contractors and Owners of Over 
1,000,000 Business Vehicles Will Get This Issue 


MAY 13 


JUNE 17 
JULY 15 


Revised Schedule of Truck Issues 


AUGUST 5 and 
AUGUST 26 
SEPTEMBER 16 


OCTOBER 14 
NOVEMBER I11 
DECEMBER 16 





Personally addressed copies to the Machol list, comprising 
over 20,000 names. 


If you want to reach not only those owners but exclusive 
truck dealers, important bus operators, leading passenger 
car dealers and important factory officials, use these issues 
with a page $350; half page $175, or quarter page $87.50. 


Forms close two days preceding publication. 
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PICKS LIBERTY for 1933 


New ideas—new magazines. Libbey- 
Owens-Ford gives the public new safety 
in its automobiles. Sets new low prices 
to make safety glass available to every- 
one who buys a car. And uses a new 
medium to reach a responsive market. 


The Polk surveys in Seattle, Fresno, 
Columbus and Indianapolis found a 
greater percentage of Liberty readers 
ACTIVELY BUYING cars than in the 
case of any other weekly. 


Liberty gives the reading public a new 
type of magazine entertainment. Lib- 
eral articles—fast moving fiction—rep- 
resenting the tastes and ideas of a post- 
war generation. Bold, dramatic treat- 
ment to catch the eye and stimulate the 
reader’s interest. 

And it works! In the first quarter of 
1933 Liberty’s circulation has averaged 


129,000 copies more than during the 
same period of last year. With news- 
stand sale greater than that of any 
other weekly! 


Because Liberty’s more intense interest 
focuses more eyes on every page, adver- 
tisements as well as stories and articles 
get better attention, more action in 
Liberty. Because Liberty’s cost is 
geared to 1933 needs, Liberty, too, is 
practical as well as desirable. 


Champion Spark Plug, Libbey-Owens- 
Ford, Chevrolet, Plymouth, Pontiac, 
Quaker State, Goodrich, Ethyl, Texaco 
are some of the automotive advertisers 
who have already seized these ad- 
vantages. 

If your product, like Libbey-Owens- 
Ford’s safety glass, is built for 1933 
sales—Liberty is your magazine. 
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